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Fleet file_____________________________________________________

Leasing company executives predict fleet growth in 2013

BRITAIN’S contract hire and leasing companies are predicting fleet growth in 2013, according to an interactive poll.

A total of 56% of rental and leasing executives said that, based on what their customers were telling them, the number of vehicles on fleet would grow in 2013. 
That left 34% of executives taking part in an interactive poll at a recent British Vehicle Rental and Leasing Association conference expecting fleets to stay the same size and 10% expecting some shrinkage.

The conference saw members briefed on the impact of last March’s Budget, which announced a tightening of the emissions thresholds within the company car tax regime and made it much harder for BVRLA members and their customers to claim tax relief (capital allowances) on lease and rental vehicles.

Asked if new benefit-in-kind tax thresholds would threaten the popularity of company cars, 65% of delegates said ‘no’. 
However, 58% of them admitted that not being able to claim 100% first-year allowances for ultra-low emission vehicles could challenge the ‘lease versus purchase’ model for a short period.

But, despite those concerns, 98% of members present remained confident that the industry could continue to make a business case for the company car through 2013 and beyond.

‘Manufacturers will continue to develop low emission cars, mitigating the 2012 Budget, so that the company car will continue to offer great value,’ said David Rawlings, of BCF Wessex, one of the speakers at the conference.

‘Despite the capital allowance changes, contract hire will still be a tax-efficient service, and should not be seen as a low-cost commodity.’
LeasePlan forecasts key cost reduction role for leasing firms in 2013

LEASING companies have a huge role to play in helping businesses reduce their fleet costs, according to David Brennan, managing director of LeasePlan UK.

He anticipates the challenging UK economic climate to continue in 2013, but while there will be a degree of growth overall, it is likely that businesses across the country will still face strong headwinds. 
Brennan said: ‘To help businesses overcome these continuing financial pressures there is still a huge role for leasing companies to play, notably in reducing organisations’ fleet costs and satisfying demanding efficiency targets. 
‘For many, a balance will have to be struck between cutting costs whilst still retaining quality of service and employee engagement. Fleet management companies must be able to explain their processes to a range of stakeholders and keep abreast of the latest economic and policy developments to ensure any advice given is beneficial to every client. 

‘Next year we are also likely to see further outsourcing of fleet services, due in part to the ongoing trend of reductions in organisations’ in-house fleet management teams. This is a prime opportunity for organisations to make use of expert providers and run a more efficient fleet.’
Cutting fuel costs is top priority for fleets in 2013

 
REDUCING fuel costs is the number one priority for fleets in 2013 with legislative compliance and driver safety other key issues highlighted by fleet chiefs in a new survey.

Fleet leaders, according to driver performance management company GreenRoad’s ‘UK Fleet Leader Outlook for 2013 Survey’, are ‘cautiously optimistic’ about the year ahead.

According to the survey, the majority of the 260 UK fleet leaders quizzed, 56%, are ‘cautiously optimistic’ about 2013, only 12% are ‘very optimistic’, and 22%, identify themselves as ‘neutral’ about the year ahead. 
More than two-thirds, 67%, expect the price of fuel to rise ‘modestly’ in 2013, and a clear majority, 84%, cite ‘reducing fleet fuel expenses’ as a significant or very significant challenge.

 

The report examines the views of today’s fleet managers and decision makers, representing fleets with less than 25 vehicles to those with more than 1,000. The fleet leaders questioned manage a broad range of fleet types including passenger transport, service delivery vans, haulage and company cars.

 

Although fleet leaders are cautiously optimistic about the year ahead, the underlying reasons vary. A total of 69% cite positive reasons for their outlook, while the balance feel uncertain or negative because of recent trends or a general sense of unease. 
The positive reasons include adding new, fuel efficient vehicles to the fleet; seeing the positive impact of recent cost-cutting programmes; introducing new technology to help better run the fleet; and having well-trained drivers in-place.

 

‘Overall we are encouraged by the optimism being expressed by UK fleet leaders,’ said Tanya Roberts, senior vice president of marketing for GreenRoad. ‘However, they still see plenty of challenges ahead, particularly concern about fuel costs and macro-economic uncertainties. 
‘There is interest in new, energy-efficient vehicles and new fleet technology implementations, such as driver performance management, that can mitigate these rising costs.’
 

For over one-third (36%) of fleet managers, the biggest challenge is cutting fuel costs. Another 20% cite compliance with regulations while a further 16% believe it is ensuring drivers are driving safely.

 

Fleet leaders have a broad range of plans for dealing with rising fuel costs in 2013. A total of 65% plan to purchase more fuel-efficient or alternative fuel vehicles; 51% plan to implement driver performance management technology; 25% plan to deploy fleet GPS tracking technology; 14% plan to implement fuel cards; and 2% plan to retrofit existing vehicles for alternative fuels. 

 

Roberts said: ‘Fleet leaders are resilient. They are already looking ahead and making plans to help them cope with ongoing cost pressures. Based on what we have learned in this study, we expect many more fleets to turn to fuel-efficient or alternative fuel vehicles and other innovative technology solutions to counter rising operating expenses.’

Drive Assist slides into administration

CREDIT hire company Drive Assist (UK) has gone into administration along with sister companies Millennium Motor Group Limited and Sol Car Rentals Limited.

Zolfo Cooper partners Alastair Beveridge, Ryan Grant and Simon Wilson have been appointed joint administrators of the businesses.

Drive Assist was established in 1992 by Steve Binch to fill a gap in the marketplace, as thousands of people were inconvenienced each year when involved in non-fault road traffic accidents. 

In a statement Beveridge said: ‘Unfortunately, in recent months the companies have experienced the loss of a major customer which has resulted in increasing cash flow pressures and administration was the only option available.

‘Regrettably, 259 employees have been made redundant with immediate effect. We will be working alongside all stakeholders to determine the most appropriate next steps for the benefit of all creditors.’
According to the Drive Assist website the company had 1,400 employees, two call centres and 18 key operational sites. It operated a fleet of more than 17,500 vehicles of which approximately 90% were owned. 

In 1996 the business launched Sol Car Rentals targeting the short-term leasing market and the Millennium Motor Group - a car supermarket - was established in 1998.

Parts distributor recommends Michelin tyres for extra mileage

ONE of the UK's leading distributors of quality car parts, Andrew Page, has made Michelin its first choice tyre fitment after in-house tests proved they were lasting up to 7,000 miles more than other premium brands. 

The supplier monitored 100 of its vans over 12 months and after results showed a ‘significant difference’ between premium brands, fleet manager Matthew Hanwell recommended all branch managers fit Michelin. Now, nearly half of the company’s 1,100 vehicles are fitted with Michelin tyres.

Hanwell explained: ‘After recently acquiring 30 Camberley Auto Factors branches we now have 93 depots throughout the UK and purchase more than 3,000 tyres a year, so we decided to look at our tyre policy to see if we could reduce our fleet’s operational costs. 

‘Over a one-year period, we recorded the mileage of tyres as we replaced them on a sample of 100 vans.  

‘When we analysed our data the results showed that Michelin tyres provided the best mileage, lasting an average of 7,000 miles more than the nearest premium competitor.

‘In the past we have fitted a selection of mid-range and premium tyres, but the results from our trials mean we are now strongly recommending Michelin to all of our branch managers.’

He added: ‘We are keen to run the most efficient and eco-friendly fleet possible, and by increasing our fleet’s fitment of Michelin tyres we will achieve significantly more mileage and therefore use fewer tyres, which is better for the environment. 

‘And because the Michelin Energy Saver+ has a low rolling resistance the tyres use less fuel, which will also help reduce our carbon emissions and save us money.’

Car rental market to boost mobility 

THE rapidly evolving car rental market is set to provide greater access to mobility, reducing car ownership and helping the Government to tackle the congestion and emissions that blight many urban areas.
That is one of the main conclusions from a new think-piece published by the British Vehicle Rental and Leasing Association and the RAC Foundation – ‘Car Rental 2.0: New Alternatives to Car Ownership’.

It summarises the findings from a joint seminar held by the two organisations earlier this year, which explored alternatives to car ownership - car rental, traditional and one-way car clubs, and lift sharing.

According to the report those different pay-as-you-go motoring business models can complement each other as well as other modes of public transport. 
Technology, in the form of integrated ticketing or smartphone apps and in-car communications has the potential to link them all together, creating a ‘mobility mix’ that helps travellers choose the cheapest, cleanest or quickest appropriate way of completing their journey.
The paper also examines the potential for new car ownership models to kick-start the electric vehicle market, as well as the role of local authorities and Government in creating the necessary policy framework for car clubs and rental to mature.

‘This is a very exciting era for car rental, with the market poised for substantial growth in urban areas, where more and more people want to avoid the cost and hassle associated with owning their own car,’ said BVRLA chief executive John Lewis.

Professor Stephen Glaister, director of the RAC Foundation, said: ‘Access to cars has had a liberating effect across all sections of society, but it has also brought problems. The idea of borrowing or hiring a vehicle rather than buying offers the opportunity for yet more people to benefit from personal mobility but without compounding some of the detrimental impacts.

‘And this is not just an academic concept. Car clubs, for instance, are springing up across the country because people see them as sound commercial ventures. The trick will be to make them a fully integrated part of the transport mix, with consistent policies across local authority boundaries and a sense of where these schemes can add maximum value.’

The paper can be accessed at http://www.racfoundation.org/think-pieces/car-rental-2-alternative-motoring-options
Honda changes attitude to diesels with fleet-appealing engine

HONDA, a company which once heralded its entry to the diesel market by saying that it hated diesels, is now claiming to have an industry-leading four-cylinder turbodiesel engine.

The company’s new 1.6 litre Earth Dreams Technology unit, which makes its debut in the Civic, develops 118 bhp but offers potential fuel economy of 78.5 mpg with emissions of 94 g/km.

That combination of performance and fuel efficiency betters anything on offer from any rival, says Honda, which is already reaping benefits with fleet business wins.

The Motor Neurone Disease Association (MNDA) has ordered 40 cars from local retailer Avonvale Honda.

Initially the Civic wasn’t on the Northampton-based charity’s three-strong shortlist of cars. But Kelly Birks, Avonvale Honda’s business development manager for corporate sales, said that soon changed when she took the lead and highlighted the benefits of the advanced 1.6-litre engine. A deal was struck just 48 hours after the first meeting.

Birks said: ‘Since the order book opened on the Civic 1.6 diesel there has been a lot of interest because it’s all about saving people money. To do that for a charity, so more money can be put back into helping people, is especially rewarding.’

Phil Day, the charity’s site services manager, said: ‘As a charity with a one-model fleet of 40 vehicles, we were looking for a car with strong fuel economy, innovative design and cleaner emissions. The Honda Civic 1.6 i-DTEC provides us with low running costs, class leading emissions, low benefit-in-kind tax and a competitive monthly rental.’

Until now the only diesel available in the Civic has been a 148 bhp 2.2-litre unit. But Honda admits there is a ‘mental block’ about engines of 2.0 litres or more in Civic-sized cars.

‘Diesel takes 80% of corporate sales in this sector and 64% of them are engines of 120 bhp or less,’ a spokesman told Headlineauto. ‘That market is now open to us.’

Three out of every four customers for the new Civic diesel are expected to be fleet drivers and Honda hopes to capture business from more than 100 fleets. 
The spokesman added: ‘This is the most important new engine from Honda in a decade. In time 25% of all the new cars we sell will be powered by this engine.’

Honda plans to replace every engine in its range with new units under the Earth Dreams Technology banner within three years and is targeting fuel efficiency leadership across the board.

There will be further versions of the 1.6 litre diesel with lower and higher power outputs, five new petrol engines and a small-capacity petrol turbo to rival Ford’s EcoBoost unit. 

New, free app lets fleets manage car and van disposal from their iPad

A NEW app being made available this month will let fleets manage disposal of vehicles dynamically from their iPad. 

The Auction+ app works with epyx’s 1link Disposal Network e-commerce platform and lets users add, remove, edit and manage cars and vans for sale in real time.

Users can view existing vehicle images and upload new ones taken using the iPad’s inbuilt camera while vehicle inspection details can also be accessed and reserves, bids and provisional sales managed.

David Wallace, sales and business development director at epyx, said: ‘Fleet disposal is a dynamic environment and the new iPad app provides managers with the means to handle real-time auction sale administration. 

‘If you are sitting in an auction to oversee a major sale of your vehicles, you can now monitor sales performance KPIs real time and make instant decisions based on facts rather than hunches.’
Key features of Auction+ include the ability to:

· View all of stock that has been allocated to forthcoming sales 
· Analyse vehicle details including specification and inspections 
· Upload vehicle damage images using the built-in camera 
· Adjust vehicle notes, reserves and running order pre-sale 
· Update sales results during the actual auction sale 
· Access the real-time information dashboard showing performance against KPIs 

Fleets that currently subscribe to 1link Disposal Network as a vendor can visit the Apple App Store and download Auction+ now.

Prohire chooses Jaama technology to deliver operating efficiencies

IMPROVED management reporting and operational efficiencies are among the benefits that contract hire and repair and maintenance specialist Prohire and its customers have realised from implementation of Jaama’s sophisticated industry-leading internet-based software system.

Prohire, which operates a fleet of more than 2,000 commercial vehicles ranging from LCV’s up to 44 tonnes vehicles as well as specialist vehicles, has introduced Jaama’s multi award winning Key2 leasing and vehicle management system.

Key2 replaced a vehicle management system and accounting system that could no longer support Prohire’s forward-thinking, customer focussed, expansion-led business model.

Prohire’s new system provides: cradle to grave vehicle management, online ordering, online quotations, fully integrated accounts and customer billing. In addition, Prohire has adopted Data Vision - an online portal that allows Prohire’s customers to run pre-defined reports and view real-time driver and vehicle-related information such as MOTs, servicing, inspection and Road Fund Licence renewals.

Prohire IT supervisor Gareth Holdcroft said: ‘There were huge limitations to the previous system including its rigid make-up, access speed and accessibility to management information.

‘As it was not an online system, management information had to be requested by customers and we would then compile the required reports. The system was slow, administratively cumbersome and labour intensive. Effectively it had been outgrown by Prohire’s expansion and desire to deliver added value to customers.’
Following a thorough marketplace search for an optimum state-of-the-art online system, Prohire said it had no doubt that Key2 Vehicle Management would ensure the desired improvement of internal efficiencies, further boost customer service and grow the business.

Prohire IT manager Jim McAlinden explained: ‘The benefits that ourselves and our customers gain from Key2 far outweigh any other systems we saw.’
Now Prohire is looking to further expand Key2 Vehicle Management utilisation by introducing the workshop management module. 

The Stoke on Trent-based company has its own vehicle workshops and the new module will be used to manage vehicle throughput and parts availability.

Martin Evans, Jaama’s sales and operations director, said: ‘Prohire is the latest vehicle leasing company to recognise the flexibility and broad range of functionality that is included within Key2 Vehicle Management.

‘Prohire has recognised that online technology is the key to delivering an improved service to customers in terms of management information and simplifying day-to-day operating efficiencies for themselves and clients. Thanks to Key2 Vehicle Management, their customers are now far better informed about every aspect of their vehicle operation and can slice and dice reports themselves.’
Ford vehicles help Gritit to grit it!

A 140-STRONG fleet of Ford Ranger and Ford Transit vehicles is working around the clock for Gritit - a gritting and snow clearance company - to keep the nation moving this winter.

The company provides seasonal gritting and maintenance services, protecting customers against the physical and financial risks of adverse weather. 
Ford vehicles have been exclusively used by Gritit since 2009. The company has bought 40 of the all-new Ford Ranger pick-up trucks this year, in addition to 30 previous-model Rangers in 2011. Gritit also operates more than 70 Ford Transit and chassis cab vehicles.

Nikki Singh-Barmi, Gritit’s managing director, said: ‘Ford’s vehicles provide excellent reliability which is essential for our business. Gritit operators visit retail, commercial, industrial, logistics, and health sector premises, demanding the up most in versatility. Ford’s highly manoeuvrable, four-wheel drive Ranger provides exactly what we need.

In an average winter Gritit will provide more than 100,000 service visits across the UK from its 92 depots.

Triple wins for Volkswagen and Ford at Fleet Van awards

VOLKSWAGEN notched a hat-trick of trophies at the annual awards from industry publication Fleet Van including being named Van Manufacturer of the Year.

The German marque also saw its Caddy and Transporter models win the Small Van of the Year and Medium Panel Van of the Year categories respectively.

There was also a hat-trick of awards for Britain’s best-selling van manufacturer, Ford, which saw the Ranger being named Pick-up Truck of the Year and Commercial Vehicle of the Year. Ford, itself, was named Green Van Manufacturer of the Year.

In other manufacturer awards, Fiat won City Van of the Year with the Fiorino, and the Mercedes-Benz Sprinter was named Large Panel Van of the Year.

Meanwhile, Kwik-Fit Fleet was named Van Supplier of the Year, Hitachi Capital claimed the Van Fleet Management Company of the Year Award, SHB the Van Rental Company of the Year trophy, and Safety Initiative of the Year went to FMG for Ingenium Dynamics.

Winners in the fleet manager categories were: Driver Management Initiative, Rhodar; Innovation in Fleet Safety, Balfour Beatty; Small Public Sector Fleet, Wakefield and District Housing; Large Public Sector Fleet, South Central Ambulance Service; Small Private Sector Fleet, Rhodar; Large Private Sector Fleet, DPD; Fleet Safety Champion of the Year (public), NHS Blood & Transplant; Fleet Safety Champion of the Year (private), Enterprise.

AA launches business breakdown app for fleets

THE AA has launched a Business Breakdown App that allows fleet drivers to call the organisation directly from wherever they breakdown, with automatic transfer of their breakdown location. 
The organisation says that for fleets that don’t have AA Business Breakdown cover for vehicles, there are many other enhancements based on the requirements of fleet managers:

Reminders, for example, of vital dates such as insurance renewal, annual service and MOT for all vehicles in the fleet as well as access to other AA fleet products and services such as car batteries, windscreens, tyres, car data checks and vehicle inspections. 

For AA Business Breakdown customers, a spokesman said the app provided: ‘Reassurance that your drivers can be accurately pinpointed and assistance dispatched quickly in the event of a breakdown; and confidence that your vehicles will be back on the move as quickly as possible if your drivers get stuck in a jam - via live traffic and roadworks information, displayed on detailed street-level mapping.’

The app is free and is available both to AA customers and non-customers. The app can be downloaded by going to http://www.theaa.com/apps/business-breakdown-app.html.
ATS expands to support fleets in Turkey

ATS Euromaster’s parent company, Euromaster Group, has expanded operations into a 17th country, Turkey - the sixth largest European market by volume for car and van tyres and the number one for truck tyres.

Euromaster will be represented in Turkey via a franchised network of Michelin dealers, adding 230 centres to its European network. It is expected to grow to more than 300 centres in Turkey by the end of 2013, supporting both business fleets and private motorists.

The deal increases the number of Euromaster Group outlets across Europe to 2,250 centres, of which approximately 790 are franchised outlets.

ATS Euromaster says it expects the extended geographical reach of the Euromaster Group to be a key strength when tendering for pan-European car, van and truck tyre contracts with large multinational organisations.

Euromaster Group now provides service to customers in Austria, Czech Republic, Denmark, Finland, France, Germany, Italy, Netherlands, Norway, Poland, Portugal, Romania, Spain, Sweden, Switzerland, Turkey and the UK.

It’s back to school for Lex Autolease in aid of BEN

BRITAIN’S largest vehicle leasing company has gone back to school to raise almost £3,000 for BEN, the automotive industry charity.

A Back to School Fun Day was held recently at each of the company’s eight UK sites. More than 1,500 employees helped to organise Lex Autolease’s committee of Fundraising Champions or ‘Headmistresses’ co-ordinated activities. 
In keeping with the theme staff could indulge themselves at the ‘school’ tuck shop, pull their weight in the tug o’ war or get rhythmic with a hoola hoop amongst other retro games.

Model update________________________________________________

Safety in people-carrying LCVs must improve, says Euro NCAP

SAFETY features in light commercial vehicles equipped to carry eight of nine people must improve, according to the European New Car Assessment Programme.

The organisation has crash tested some of Europe’s best-selling business and family vans using protocols, which it says, are more true-to-life than the current legal tests for the van-based vehicles. 
With only the Ford Transit Custom achieving a top five-star rating, Euro NCAP has called on manufacturers to offer the vehicles with higher levels of safety equipment and for legislators to review their lenient legal safety requirements.
Among other results, the Hyundai H1 and Fiat Scudo (also available rebadged as a Peugeot Expert and Citroen Dispatch) each scored three stars, while the Renault Trafic (also available rebadged as a Vauxhall/Opel Vivaro and Nissan Primastar) scored two stars.

Dr Michiel van Ratingen, secretary general of Euro NCAP, said: ‘These vehicles are often used for business or considered by families as alternatives to large MPVs. 
‘Being derived from commercial van platforms, these people-carriers are updated less regularly and are generally less equipped for safety than normal passenger cars. If you have a family with a lot of kids and are tempted to buy such a vehicle, please be aware that they often do not offer the latest state of the art in vehicle safety.’

However, Euro NCAP highlighted that some manufacturers were responding to Euro NCAP’s call and had committed to better equip light commercial vehicles when sold as ‘family cars’. 
The Transit Custom, designed with Euro NCAP’s protocol in mind, features amongst other items curtain airbags that improved protection in the severe pole side impact test. The vehicle also received recognition in Euro NCAP’s Advanced rewards scheme for offering lane keep assist, an important accident prevention technology, as an option to customers.

Fiat has also responded to Euro NCAP’s assessment. The manufacturer is making safety features such as the front passenger airbag and a speed limitation device standard in more European markets. The Scudo’s Peugeot and Citroën sister models are doing the same.

‘We are optimistic that the safety of these vehicles will advance significantly in the next few years,’ said van Ratingen. ‘By and large this is a neglected vehicle category that from a safety perspective is still immature. Per legislation, these vehicles have never had to be well-equipped with safety technologies. Not all offer electronic stability control as standard and most provide poor protection for vulnerable road users such as pedestrians in the event of a collision.’ 

Honda confirms pricing for revised CR-Z sporty hybrid

ON-the-road prices for the Honda CR-Z will start from £20,550 for the Sport variant and £23,050 for the top of the range GT. 
The CR-Z has been given a range of enhancements to performance and styling and will be available in dealerships from January 2013.

Honda says it wanted to build on the sporty performance of the CR-Z by increasing the power output. The car’s 1.5 litre petrol engine has been updated with changes to the engine control unit (ECU) and the variable valve timing system, boosting power by 7 PS from 114 PS to 121 PS.

The IMA hybrid system benefits from the addition of a lithium ion battery, replacing the previous nickel-metal hybrid version, and an increase in power from 14 PS to 20 PS. 

The improvements result in an overall combined output of 137 PS at 6,600 rpm (+13 PS) and 190 Nm of torque (+16 Nm). The 0-62 mph sprint time falls from 10 seconds to 9.1 seconds on the Sport model and 10.1 seconds down to 9.5 seconds on the GT. The top speed is 124 mph.

Honda has also introduced a Sport Plus (S+) boost system which is activated by pressing the S+ button on the steering wheel. Once the button is pushed, an electric boost kicks in when the accelerator is pressed to give up to 10 seconds of increased acceleration. 

The increase in power and performance has not compromised fuel economy and emissions, with the CR-Z retaining its 56.5 mpg on the combined cycle and 116 g/km (Sport) and 54.3 mpg and 122 g/km (GT). 

As well as a performance boost the 2013 model has undergone some styling updates. A new bumper design frames the revised front grille and complements the aerodynamic diffuser at the rear and the GT model now features 17-inch alloy wheels.

 
Honda has also updated the interior, making subtle changes to the colour scheme and improvements to the cabin storage, as a result of revisions to the door casing.


Citroën boosts MPG and cuts emissions with new PureTech engines

CITROËN has introduced the first of its fuel-sipping, emission-busting PureTech petrol engines.

Initially available in the C3, DS3 and C-Elysée, the new family of three-cylinder engines has equivalent or superior power compared with the previous generation powerplants, combined with significantly lower fuel consumption and greenhouse gas emissions, down by roughly 25%.

Launched under the marque’s ‘Créative Technologie’ branding, the aim through engine downsizing was to make substantial cuts in emissions and fuel consumption, and also to reduce the weight of the engines and to make them more compact. The specifications also stipulated a specific power of 50 kW per litre.

Two different capacity versions have been initially developed: a 1.0 litre and a 1.2 litre with power ranging from 68 bhp to 82 bhp (50 to 60 kW). 
Depending on the model and the tyres fitted, combined cycle fuel consumption for the new family is between 65.7 mpg and 61.4 mpg with emissions ranging from 99 to 107 g/km.
Currently one PureTech engine is available in the UK - in the C3 and DS3 models. The VTi 82 bhp engine has a capacity of 1,199cc. Maximum power of 60 kW comes at 5,750 rpm for a 6 kW increase on the 1.4 litre unit it replaces. Top speed is up 7 mph, and fuel economy is also improved - by up to 15.7 mpg or 25% compared to the previous generation engine - to 62.8 mpg. Emissions are up to 35 g/km lower at 104 g/km.

The VTi 68 bhp engine, which will be available in the C3 range next year, has a capacity of 999cc. Maximum power of 50 kW at 6,000 rpm is up by 6 kW compared to the 1.1 litre engine it will replace. Progress has been made across the board, with the top speed increasing by 5 mph. Combined-cycle fuel consumption is 17.8 mpg better at 65.7 mpg, while emissions are 38 g/km lower at 99 g/km.
Škoda reveals all-new Octavia

THE all-new Škoda Octavia will go on sale in March 2013 with an estate variant following two months later and a 4x4 option due in the UK in 2014.

The third generation of the Octavia promises, according to the brand, unrivalled space offering, new design, high functionality, innovative safety and comfort systems, low fuel consumption, a wide range of ‘simply clever‘ solutions and a model with emissions of 89 g/km.

Škoda says that no other car in the compact segment offers more interior length (1,782 mm), more knee room (73 mm) and more headroom at the back (980 mm). Also best in class is the boot volume at 590 litres.

Compared to its predecessor, the Octavia has grown significantly in length and width. The new model is 90 mm longer and 45 mm wider than the second-generation Octavia. At the same time, the wheelbase has grown by 108 mm, mainly benefiting the interior and space on the rear seats.

Safety is to the fore in the new Octavia which features a host of cutting-edge safety systems including: Front assistant/emergency braking function (from May 2013), lane assistant, which keeps the Octavia on track, multi collision-braking/automatic brake actuation in an accident, crew protect assistant/securing of the vehicle in an accident situation, driver activity assistant (fatigue detection) or an active front hatch for pedestrian protection. The systems all help avoid accidents or mitigate their consequences for occupants and other road users.
Engineers have achieved significant improvements in the Octavia’s fuel consumption and emission figures due to newly developed petrol and diesel engines, a low drag coefficient and reduced vehicle weight.

The GreenLine version of the new Octavia (1.6 TDI) achieves emissions of 89 g/km. In all, four petrol engines, all with cutting-edge TSI technology, and four TDI common-rail diesel engines are available, with a natural-gas version planned for later. 
Except for the relevant entry-level petrol and diesel option, all engines now are available in a Green tec version with a start-stop system and recuperation. The line-up includes a 1.8 TSI engine; manual and automatic DSG transmissions; all-wheel-drive versions and a sporty-trim Octavia RS.

Available for the first time in a Škoda is adaptive cruise assistant, which automatically maintains a pre-set distance to the car ahead. Also available for the first time in a Škoda will be in the future traffic-sign recognition as part of the ‘Traveller Assistant’ package. 
Another first is the electric panoramic sliding/tilting sunroof: as well as KESSY (Keyless-Entry-Start-and-Exit-System).

Depending on trim level, the following items are available either as standard or as an option. They include: foldable cargo elements for the boot, enabling safe anchoring of objects on the floor; a double-sided floor covering in the boot can be found for the first time in the Octavia; an ice scraper inside the filler flap; a warning vest holder is located underneath the driver’s seat and a rubbish bin inside the door panel; a multimedia holder with space for an iPod, a mobile phone and the like; and a large overhead sunglasses compartment.

Suzuki Vitara gains a fresh look for 2013

SUZUKI has unveiled a refreshed Grand Vitara range, due to start arriving in the UK this month. 
Changes cover the vehicle design throughout, equipment and aim to reinvigorate the Grand Vitara’s appeal in the competitive mid-sized SUV sector.

At the front of the car the bumper and grille have been re-styled with a more angular design and the foglamp styling has been revised. Additional changes include inner headlight black accents on five-door SZ5 models, and new design 17-inch or 18-inch alloy wheels.

By customer demand, a temporary use 16-inch spare wheel with 225/70 tyre has now been included as standard, eliminating the need for a puncture repair system. As the spare wheel is mounted on the rear door the Grand Vitara grows in length by 200mm (five-door models) and 170mm (three-door models). 

Moving inside, SZ3 (three-door) and SZ4 (three-door and five-door) models are finished with new design seat trims whilst SZ5 five-door models are now equipped with a 6.1 inch touchscreen colour navigation system. The navigation system is powered by Garmin and includes comprehensive European mapping with downloadable updates and content.

The navigation system forms part of the infotainment centre - allowing a number of music options - CD, radio, SD card, media player connected via the USB port - as well as via Bluetooth music streaming and phone connectivity.

Under the bonnet, 1.9 DDiS models have had the emissions control system revised, resulting in a decrease from 179 g/km to 174 g/km. An additional benefit of is an improvement in combined cycle fuel economy to 42.8 mpg from 41.5 mpg.

On-the-road prices start from £15,995 for the SZ3 1.6 litre three-door model.

Fiat reveals prices for new 500L

FIAT’S new 500L will cost from £14,990 on-the-road for the 1.4 litre 500L Pop Star or Easy and top out at £18,890 for the 105 bhp 1.6 MultiJet Lounge. 
The new 500L - L stands for Large - starts with two trim levels, Pop Star and Easy, which cost the same but have different additional features. 
In addition to the standard specification list - five-inch touchscreen radio, Bluetooth, six airbags, ESP stability programme, body-coloured electric door mirrors, cruise control, leather gearknob and steering wheel - new Pop Star features a body-coloured dashboard, alloy wheels and side door mouldings, while Easy gets rear parking sensors, a soft-touch dashboard and electric rear windows.

The top-of-the-range Lounge model adds to the standard list: climate control air conditioning, 16-inch alloy wheels, side mouldings, rear parking sensors, electric rear windows, a largest-in-class fixed glass roof, light sensor, rain sensor, front fog lamps and a rear armrest.

Longer than a Fiat Punto and as wide as a Fiat Bravo, the 500L, complete with five-star Euro NCAP crash safety rating, is targeted at the mini-MPV audience with Fiat saying: ‘Its roominess and flexibility will appeal to young families, and drivers who need the functionality of a family car, but who desire the coolness and cheeky fun-loving attitude which the iconic 500 city car embodies.’

The 500L is initially with a choice of four low emissions engines (Euro6 petrol and Euro5+ diesel), with Start&Stop as standard on TwinAir and MultiJet engines. The full engine line-up comprises the award-winning TwinAir 0.9 litre petrol (105 bhp), 1.4 litre 16v petrol (95 bhp), 1.3 litre 16v MultiJet diesel (85 bhp) with manual or MTA transmission, and 1.6 litre 16v MultiJet diesel (105 bhp).

Nissan adds performance model to Juke range

NISSAN it to expand the Juke range with the launch of the performance-inspired Nismo, which will go on sale in the UK in January 2013 with first deliveries set for March and on-the-road prices from £19,995. 
The model has been developed by Nissan’s Nismo performance division in Japan and will be the first Nismo-badged road car for the European market.

Power comes from an uprated version of Nissan’s 1.6 litre direct injection turbocharged four-cylinder petrol engine which produces 200 PS at 6,000 rpm and 250 Nm of torque between 2,400 rpm and 4,800 rpm. 
In front-wheel drive, six-speed manual form, the Juke Nismo is capable of accelerating from 0-62 mph in 7.8 seconds and on to a top speed of 134 mph. Complementing the new engine is an uprated chassis.

Nismo specialists have enhanced the Juke’s looks with front and rear Nismo badging and a subtle bodykit featuring signature red door mirrors with a matching lower red pinstripe. 
The Juke Nismo claims the same combined fuel economy figure of 40.9 mpg and emissions of 159 g/km as the Juke DIG-T on which it is based, despite its extra power.

Underlining the performance personality of the car, special suede-trimmed Nismo sports seats with red stitching and deep side bolsters have been added, along with Alcantara and leather trim for the steering wheel and suede trim for the door liners. Other changes include a black centre console, black door switch surrounds and a black headliner. 
As well as a two-wheel drive six-speed manual transmission, the Juke Nismo will also be available with four-wheel drive and a CVT automatic gearbox.

Manufacturer news___________________________________________

Kia prepares for the end of the internal combustion engine

KIA will launch 51 new or updated models before the end of 2016, including its first commercially available electric and hydrogen fuel-cell cars.

Along with parent company Hyundai, Kia is accelerating the development of ‘all possible alternatives’ to petrol and diesel technology  in the belief that ‘the era of the internal combustion engine is behind us’.

‘The internal combustion engine will survive, but new technology is coming,’ Kia’s vice-chairman and CEO, Hyoung-Keun (Hank) Lee told Headlineauto. ‘By 2020, or 2025 at the latest, there will be no way but to have new technologies, and we need to find them now.’

Kia is leading the group’s development of battery-powered cars, with a test programme featuring 2,500 electric versions of the Ray - a boxy urban runabout sold solely on the domestic market. This will lead to the commercial introduction of an electric vehicle version of the next-generation Soul in 2014.

The problem, he says, is that although many new technologies are already mature, the infrastructures to support them are still missing.

‘Hyundai-Kia is one of the world leaders in fuel-cell technology, but the infrastructure is not there,’ said Lee. 
Hyundai is currently running a pilot programme with the ix35 fuel-cell car in Scandinavia and has announced plans to begin small-scale production before the end of this year. Kia will follow with a limited number of fuel-cell cars for fleets in 2015.

The Soul electric vehicle is primarily to help Kia meet up-coming zero emissions regulations in California, but Lee says the company is looking into the possibility of developing it for other regions, including right hand drive markets. A second electric Soul is under development specifically for the Chinese market.

Lee is less enthusiastic about hybrids, even though Kia has launched US and European petrol-electric versions of the Optima within the past year.

‘To have competitive production costs you need economies of scale,’ he said. ‘Toyota can do it because it sells more than a million a year, but it is not so easy for us.’
Meanwhile, Kia is preparing for a period of consolidation in 2013 after four straight years of record sales and profits. The company will finish 2012 with sales of 2.71 million cars.

Its three factories in Korea, two in China and one each in Europe and the US are working almost flat out, and no additional production capacity will be available until a third Chinese plant becomes operational in 2014.

There are also doubts about the US and European economies, increasing protectionism against imports in Brazil and decelerating growth in some new markets to deal with.

Lee says Kia is considering adding further capacity, and will make a decision next year.

An expansion of the European plant in Zilina is just one case study being considered, but Lee says that ‘anything is possible’, including a start-up factory in a new country. 

Vauxhall sister company to close German plant

OPEL is to cease vehicle manufacturing at its Bochum plant in Germany in 2016 prompting speculation that the decision may help the General Motors-owned company to keep open its Vauxhall plant at Ellesmere Port.

Production is planned to end in Bochum at the end of the current Zafira lifecycle. In June, Opel announced that no successor to the current Zafira was planned to be allocated in Bochum in view of the shrinking European car market and the overcapacities in the automotive industry. 
Despite intensive efforts that situation could not be changed and the decision to cease manufacturing has now been made.

Bochum is one of Opel’s four manufacturing plants in Germany, where it employs some 20,000 people.

However, the warehouse in Bochum will continue to offer jobs beyond 2016 and could be expanded. Additionally, Opel is negotiating with the employee representatives to allocate a new component production in Bochum. 
The decision might help safeguard the future of Opel’s Ellesmere Port plant in the UK, where it trades as Vauxhall, said the BBC
General Motors estimates it stands to lose more than $1.5 billion on its European operations this year. It aims to return Opel and Vauxhall to profit by 2015, but the brands are heavily dependent on the European market where industry wide new car sales fell by 7.3% in the first 10 months of the year.

Light commercial vehicles______________________________________

Winter chill hits LCV sales, says SMMT 

A WINTER chill hit van sales last month which fell 16.4% to 18,975 (November 2011: 22,684), according to data from the Society of Motor Manufacturers and Traders.

With only December registrations to go it means light commercial vehicle sales in 2012 are 7.4% down year-on-year at 223,838 (2011: 241,738).

Registrations across all five sectors of the van market fell last month and they are all down year-to-date, with the SMMT saying that LCV sales had ‘re-adjusted after bouncing back from recession’.

Sales of vans under two tonnes fell 7% last month to 2,803 (November 2011: 3,015) leaving year-to-date demand 11.4% down at 37,791 (2011: 42,630); demand for 2.0-2.5 tonne vans fell 27.9% last month to 2,449 (November 2011: 3,396) to leave this year’s registrations 7.8% down at 29,061 (2011: 31,504); and sales of 2.5-3.5 tonne vans fell 17.1% last month to 11,062 (November 2011: 13,337) to leave 2012 volumes 6.3% down at 128,276 (2011: 136,921).

Demand for pick-ups was 9.2% down last month at 2,144 units (November 2011: 2,360) leaving 2012 registrations down 6.6% at 22,838 (2011: 24,461); and 4x4 sales last month were 10.2% down at 517 units (November 2011: 576) to leave annual volumes down 5.7% at 5,870 (2011: 6,222).

Refrigeration firm takes delivery of 150 Mercedes-Benz Vitos in 2012

ONE of the UK’s leading refrigeration and air conditioning specialists has turned once again to the Mercedes-Benz Vito to help it service a new contract with a leading supermarket.

Leicester-based WR Refrigeration has taken nearly 150 Mercedes-Benz vans this year, the vast majority of them Vito models, from city dealer Mertrux. 

Most have replaced non-Mercedes-Benz vehicles on the company’s general fleet, but the first 30 were assigned to WR Refrigeration’s latest supermarket operation. 
All are Vito 113CDIs with 136 bhp Euro5 engines and optional air-conditioning. The vehicles have been racked out and fitted with roof bars for carrying ladders, lengths of pipe and other equipment, by Edstrom, of Corby.

Finnish-owned WR Refrigeration has a network of 20 branches and provides refrigeration installation, maintenance and repair services, principally to national food retailers. 

The company gained its first experience of the Vito in 2006. All but a handful of the vehicles on WR Refrigeration’s 350-strong service fleet now wear three-pointed stars.

 

The company’s dedicated team of engineers work from home and their vehicles, which are the subject of a Mercedes-Benz Finance Lease, are being maintained by members of the manufacturer’s dealer network. 

Commenting on the Vito, account director Richard Crotty said: ‘It’s a premium quality van that’s highly cost-effective to run and comes with great back-up - we particularly appreciate the fact that Mercedes-Benz dealers can maintain our vans overnight, so they’re always available for work when we need them.’
Nissan responds to fleet demand with new entry-level Navara

NISSAN says it is responding to strong fleet and business demand with the introduction of a new entry-level version of its Navara double cab pick-up starting at £17,995 on-the-road.

The Navara Visia has been developed to offer operators a practical, robust and capable pick-up at a price that’s in tune with the times, according to Nissan. 
The new model, deliveries begin next month, introduces a new version of the 2.5 litre dCi common-rail diesel four-cylinder engine, producing 144 PS and 350 Nm of torque and is capable of up to 39.8 mpg on the combined fuel cycle.

For the new business-oriented Navara, Nissan engineers have worked to provide smart savings in specification.

For example, the interior door handles are finished in black rather than chrome. Similarly the front bumper is specified in body colour rather than having a two-tone element, while the grille struts are painted rather than chromed and conventional wiper blades are used in place of the flat blades found on higher specification versions.

None of the changes affect the vehicle’s functionality with the Navara Visia providing a 2.36m2 load bed and an internal bed length of 1,511mm. The Navara’s towing capacity is 2,600 kg and the maximum payload is 1,250 kg.

The Navara Visia’s specification includes part-time four-wheel drive, ESP, air conditioning, central door locking, six airbags, a CD player and Bluetooth connectivity.

Jon Pollock, corporate sales director at Nissan, said: ‘We’re working hard to develop our LCV offering as well as respond to customer needs. We’ve listened to our fleet and SME customers’ desire for an affordable pick-up and we look forward to seeing the Navara Visia working hard for SME fleets from January 2013.’

Ford targets new Transit Custom Sport Van at UK businesses

FORD is to offer the all-new Transit Custom as a range-topping Sport Van variant featuring a dynamic new exterior style.

The Sport Van, says the manufacturer, will provide UK businesses and owner-drivers with an eye-catching vehicle that stands out. It will be available to order early next year

The all-new Transit Custom Sport Van includes a muscular body kit and a fully colour-coded exterior, with body-colour bumpers, side mirrors, door handles and body-side mouldings. The van sits on 18-inch alloy wheels on low profile 235/50 tyres, and the signature twin bonnet stripes in a contrasting colour.

The exclusive sporting style also includes partial leather trim combining Pewter seat fabric with charcoal black leather bolsters, and the latest interior technologies such as the Ford SYNC voice-activated, in-car connectivity package and a DAB audio system.

Sport Vans are equipped with the most powerful version of the Transit Custom’s Dagenham-built 2.2 litre Duratorq diesel engine, delivering 155 PS and 385 Nm of torque. All vehicles also feature a short-wheelbase van bodystyle, with a 2.9 tonne gross vehicle weight.

Residual value update_________________________________________

Prices for ex-fleet cars fall as age and mileage rise, says Manheim

PRICES of de-fleeted cars at auction fell in November, as the age and mileage of vehicles rose slightly, according to Manheim’s latest monthly barometer of activity. 
Despite falling by an average of £478 (6.9%) compared to wholesale prices achieved in October, the value of ex-lease and contract hire cars at £6,413 is still £619 higher (10.7%) now than in November 2011.

Latest data from Manheim’s Monthly Market Analysis also shows that the age and mileage of fleet vehicles peaked at 53 months and 61,826 miles respectively in the month. 
Clearly, said Manheim, such increases in the age and mileage of ex-lease vehicles had affected prices achieved in the wholesale market. 
The seasonal drop in de-fleeted cars normally seen in early autumn arrived slightly later this year, according to Manheim, which is seeing volumes of stock increasing and demand dropping slightly as the end of the year approaches.

Manheim’s monthly barometer of the wholesale vehicle sector shows a market that is broadly in equilibrium, with used prices rising in the summer months and falling back in the winter. 
Clearly, said the vehicle remarketing giant, the ongoing chronic shortage of quality used stock was confirmed by the fact that during the year, prices at auction had continued to rise, despite the age and mileage of cars remaining stable.

Mike Pilkington, chief strategy officer at Manheim, said: ‘It’s significant to note that prices in November did react to an increase in age and mileages of cars by falling back from £6,981 to £6,413. 
‘This shows that although there is still generally a shortage of wholesale stock coming through, buyers are perhaps more focused on selling than buying at the moment. 
‘Our latest market statistics clearly indicate that prices have fallen in line with a seasonal peak in stock levels and a fall in demand in the winter. CAP has confirmed this trend by dropping its December book values for fleet stock by 1.8%.’
Looking at the performance of vehicle segments in more detail, November saw selling prices rise in only three of the 10 niches covered in the report. Most significantly, coupes increased by £452 or 10.5% during the month, probably due to the average age of vehicles at auction falling by six months. 

The most notable falls in values were recorded by superminis, which fell by £176 or 8.9%; large family cars (£198 or 8.7%) and MPVs, which fell by £304 or 8.7%.

Pilkington concluded: ‘While we have seen the wholesale market in 2013 bucking the seasonal trend when we’d normally expect to see prices soften in the autumn, November’s drop in prices does show a return to ‘normality’. 
‘We expect 2013 to be another year of robust pricing for ex-fleet cars and it’s likely that values will remain flat for the remainder of the year, rising again in early 2013 as demand increases once more.’
Seasonal falls impact on used car values, says BCA

SEASONALITY has finally caught up with used car average prices, which fell £60 (0.9%) last month to £6,421 compared with October, according to BCA’s latest data.

Despite that fall, November recorded the third highest monthly value on record and the year-on-year figures showed a £220 rise (3.5%) over 2011, with cars being on average older (61.59 months) and higher mileage (58,825 miles).
Values fell back in all three sectors, although year-on-year values remain well ahead in the larger volume sectors of fleet and lease and dealer part-exchange.

BCA communications director Tony Gannon said: ‘It was not unexpected to see values falling from the record levels achieved in October. The marketplace is entering a slower phase in the run-up to the year-end and demand faltered a little in November - a seasonal element to the annual buying cycle.’

He added: ‘Overall, prices remain strong when taking the longer view and average values during 2012 have probably exceeded the expectations of most market watchers.  
‘While much of this is down to the supply issues affecting the wider market, overall performance has been very good when placed in the context of the relatively weak economy and low business confidence.’

Fleet and lease cars averaged £8,123 in November, falling by £253 (3%) compared to October’s record (£8,376) but still significantly ahead of the values seen earlier in the year. CAP performance fell by two points to 94.4% compared to October, while performance against original manufacturers’ retail price fell by a point to 40.48% across the fleet and lease sector.

Year-on-year, the fleet and lease sector recorded a significant £735 (9.9%) uplift, which means year-on-year comparisons have recorded near or over double digit improvements for the past six months. Average age (40.19 months) and mileage (47,831 miles) continue to fall, having peaked earlier in the year.
Average part-exchange values fell by just £10 to £3,141 from October’s record level (£3,151), with a CAP ‘clean’ equivalent of 91.87% and average age (89.03 months) and mileage (75,428) rising slightly over the month. The past three months have recorded the three highest values on record in the part exchange sector. Year-on-year, values were ahead by 9.1%, with age and mileage rising over the period. 

Average values in the nearly-new sector fell by £1,072 to £20,529, while performance against CAP ‘clean’ fell by over a point to 98.8%. 
LCV prices in seasonal fall but remain at near record levels

AVERAGE auction values for used LCVs have fallen slightly but still remain at near record levels in the fleet and lease sector.

According to auction giant BCA’s latest analysis, average used LCV values fell back in November by £197 (4.4%) to £4,250. Both average age and mileage rose over the month to 59.7 months and 81,400 miles respectively.  

Despite the fall, price performance remained on a par with much of 2012, with the low volume nearly-new sector recording the highest monthly value since BCA began reporting in 2005.  
Year-on-year, November 2012 was behind by £54 (£4,304) or 1.2%, with both average age and average mileage increasing over the period from 56.71 months and 76,670 miles respectively.   

Duncan Ward, BCA’s general manager - commercial vehicles, said: ‘It was not unexpected to see values falling from the near record levels achieved in October. The market place is entering a slower phase in the run-up to the year-end and demand faltered a little in November - a seasonal element to the annual buying cycle.’

He added: ‘Typically when the market eases, buyers leave the poorest condition vehicles behind but with the shortage of stock in the marketplace, sale volumes held up well in November and were on a par with October’s figures.
‘Values for corporate stock declined a little from last month’s record values, but generally ex-fleet and lease stock is being snapped up by buyers. That said, vendors with large volumes of vans of a similar make, model, specification and colour should review their remarketing activity as the year draws to a close to ensure vehicles are sensibly priced in the current climate.
‘Overall, prices remain strong when taking the longer view and average values during 2012 have probably exceeded the expectations of most market watchers when placed in the context of the relatively weak economy and low business confidence.’

While monthly values in the fleet and lease LCV sector fell by £88 (1.7%) to £5,113 in November, it was the joint second highest average monthly value on record (with May 2012) for corporate LCV stock.  
Performance against CAP fell by nearly two points to 99.6%. Retained value against manufacturer recommended price fell slightly to 31.9%, with average age (44.78 months) and mileage (72,074) virtually static. November 2012 was £60 (1.2%) ahead of the same month last year (£5,047) - with average age and mileage rising.

November part-exchange values remained at near record levels, despite falling by £60 (2%) over the month to £2,910. CAP comparisons fell by three points to 99.7% and continue to outperform the fleet and lease sector. Year-on-year values remain well ahead by £184 or 6.7%, with age and mileage rising in 2012.

Nearly-new values improved for the third month running to reach £14,474, achieving the highest value on record. As always, that has to be taken in the context of the very low volumes reaching the market and the model mix factor.  CAP performance improved by three and a half points to 105.9%.

Politics and regulation_________________________________________

Chancellor sets 2013 Budget date

CHANCELLOR of the Exchequer George Osborne has announced that the 2013 Budget will take place on Wednesday, March 20.

The announcement follows last week’s Autumn Statement, during which Osborne set out plans on taxes, benefits, Government spending and forecasts for the economy.

The Budget will be Osborne’s fourth since the Conservative-Liberal Democrat coalition took power in 2010.

DVLA publishes new guide to January driving licence changes

THE Driver and Vehicle Licensing Agency has published a new guide to driving licence and category changes that comes into effect on January 19, 2013.

The changes, the result of the impact of the European Union Third Directive on driving licences which comes into force on that date, mainly effect motorcyclists, lorry, bus and minibus drivers and those who tow trailers.

The guide can be accessed at http://www.dft.gov.uk/dvla/forms/onlineleaflets.aspx?keywords=Changes+to+Driving+Licence+rules+in+Great+Britain+from+19+January+2013
Dealer news__________________________________________________

Inter Dealer Auctions ‘fixes’ weekly auction

INTER Dealer Auctions, the online trade auction for franchised and independent car dealers, has upgraded its business model from a rolling sale to a fixed weekly auction.

The recently launched new format is claimed to have already boosted resale values for vendors and attracted more buyers.

Roger Woodward, managing director of CD Auction Group which owns and operates Inter Dealer Auctions - www.interdealerauctions.com - said: ‘Having a weekly sale at a fixed time helps concentrates minds and means buyers know when to come to the site to bid, rather than logging on hoping that a suitable vehicle might be available.’
There are now more than 2,000 registered buyers on the Inter Dealer Auctions system and the sale opens at 3pm every Tuesday with bidding ending at 3pm every Wednesday. But vehicle details can be entered at any time and all stock can be previewed before the sale begins.

Woodward said: ‘For many years our franchised and independent buyers have asked us if they can enter their own vehicles on our Cars Direct site but, as the name suggests, all vehicles entered there are from fleet leasing and finance companies.

‘Now we have invested in Inter Dealer Auctions for them and created the online trade auction they always wanted. It means they can now present their unwanted part exchange and overage stock to a much larger, online audience than if they were just trading locally. We can create a ‘branded’ sale, if that’s what the vendor wants.’
Vendors can list cars on Inter Dealer Auctions on a ‘no sale-no fee’ basis and are then charged a flat £30 (+ VAT) fee per vehicle sold on successful completion of the sale. There are no further transaction charges and, because the sale is completed online, no transportation costs or other hidden fees.

General motor industry news___________________________________
New car sales set to accelerate to four-year high

NEW car sales this year are on track to be the best since 2008 following an 11.3% rise in registrations last month, according to the Society of Motor Manufacturers and Traders.

UK new car registrations totalled 149,191 units in November, largely on the back of increased private demand. It means that with just December’s sales to be counted, the 
UK new car market has grown 5.4% to 1,921,052 units this year.
Britain is now the second largest new car market in Europe after Germany, following growth in the UK over the last 10 months and a drop in demand in the other big markets.

Paul Everitt, SMMT chief executive, said: ‘The upward trend has been driven by private retail customers. The outlook for 2013 remains challenging, but vehicle manufacturers and their dealers will continue to work hard to attract motorists to their showrooms and deliver outstanding value.’
The SMMT’s full year forecast of 2.013 million units, as fixed in October, looks set to be bettered. At that time the 2013 market was expected to show little net change, at 2.015 million units. However, in the light of last month’s sales and the continuing month-on-month rise in registrations the SMMT says it will review its 2013 forecast in January, after publication of 2012 full year data.

The UK new car market has grown in every month since March and the 11.3% rise in November ensured the second successive month of double digit growth.

However, despite the rise in sales putting the UK on track to post the best annual volume since 2008’s 2.13 million units, volumes remain some 15% or more below the pre-recession annual markets of 2.4 million units and above.
Fleet sales last month increased 3.6% to 77,331 (November 2011: 74,637) to take year-to-date volumes to 958,517, 0.7% up on 2011 (951,965).

Business car sales increased 27.4% last month to 6,533 (November 2011: 5,129) to take this year’s volumes to 84,075, down 8.9% on last year’s 92,306.

Private sector sales increased 20.4% last month to 65,327 (November 2011: 54,261) meaning that year-to-date registrations are up 12.9% on last year at 878,460 (2011: 777,794).
The Ford Focus was the best-selling new car in November (7,495 units), but the Ford Fiesta has held the top position over the year-to-date (104,288).

Among motor manufacturers Ford sold the most cars last month (21,152) and continues to lead the market in 2012 with registrations totalling 266,261.

New car prices rise again in December

THE average price of new cars rose in December 2012, by 0.826% or £237 from £28,692 to £28,929, according to DrivenData’s monthly UK New Car Price Index.

It is the eighth time prices have risen in a year meaning that the average annual price of new cars since November 2011 have increased by 0.98%, or £281 from £28,648 to £28,929
The underlying pace of inflation in car prices has decreased over the past 12 months to 0.98%. It rose by 4.091% between November 2010 and November 2011.

People on the move____________________________________________

Broad takes charge of fleet at Toyota/Lexus 

NEIL Broad has been appointed the new general manager for Toyota/Lexus fleet and vehicle remarketing services replacing Ewan Shepherd who has moved to the role of general manager sales operations. 

Broad (43) joined Toyota in 1998 spending four years as sales operations manager in a field-based role before moving to head office in 2002 as manager, sales and marketing programmes.  
He was then promoted to manager, Toyota centre marketing services in 2004, and became national franchising manager in 2009. He joined the fleet team in 2011 and was manager, marketing and fleet programmes prior to taking up his new position.

CAP appoints Martin to lead car valuations team

CAP has appointed another senior motor industry figure, this time to lead its team of used car market expert editors as part of the company’s drive for unrivalled product quality and excellence.

Derren Martin joins CAP from Vauxhall Motors, where he spent 17 years in senior sales and pricing functions - latterly as vehicle lifecycle manager, a role which demands deep understanding of used car market pricing dynamics and trends.

It is the latest in a series of top flight appointments to key positions in the business, signalling CAP’s growth ambitions since it was acquired by one of Europe’s leading investment specialists, Montagu Private Equity.

In an industry that is seeing increasing automation of research and analysis processes CAP has bucked the trend by this year increasing its team of editors to eight, supporting and promoting real-time valuation tool Black Book Live. Martin will therefore lead the largest team of market expert editors in CAP’s 33-year history.
SMMT appoints new aftermarket development manager 

THE Society of Motor Manufacturers and Traders has appointed Wendy Williamson as aftermarket development manager. 
She will take control of SMMT activities from the end of the year when the organisation’s current aftermarket expert, Bob Davis, retires after 27 years.

Prior to joining SMMT, Williamson spent many years working both in the commercial vehicle and automotive sectors at Unipart. 
Rushmore leave Glass’s after 26 years

WELL-known motor industry figure Adrian Rushmore is to leave EurotaxGlass’s after 26 years.

In a statement, Glass’s said its staff and management team would like to congratulate Rushmore on the contribution he had made to the automotive industry during the last three decades.

Michael Bergmann, managing director of Glass’s, said: ‘He has been our face to the world for a long time and we are deeply sad to see him go. His enthusiasm, knowledge and contribution to our business will be greatly missed.’

Rushmore added: ‘It has been a privilege to watch the company grow, develop and take the lead on providing a definitive source of data to the used car market.

‘I will of course be sad to leave my days at Glass’s behind, but I’m also excited about what the future has to hold.’
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LeasePlan forecasts key cost reduction role for leasing firms 





Cutting fuel costs is top priority for fleets in 2013





New car sales set to accelerate to four-year high





Safety in people-carrying LCVs must improve, says Euro NCAP
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Prices for ex-fleet cars fall as age and mileage rise








The Editor’s View











NOW is the time of year for New Year predictions and, perhaps surprisingly, experts are forecasting a degree of buoyancy for the fleet industry and the wider motor industry. Firstly, the SMMT seems to be a little surprised at the ‘relatively’ high level of new car sales this year and while the outlook is ‘challenging’ believes volumes could remain at a similar level. Challenging is a word that frequently crops up in terms of the economic outlook, but leasing companies are optimistic that they will see growth in 2013 as businesses look to cut costs. Perhaps not surprisingly one survey highlighted fuel cost reductions in 2013 as the top priority for fleets. That is likely to lead to further interest in alternatively fuelled vehicles, although a new wave of MPG-friendly petrol and diesel powerplants is forthcoming, as both Citroen and Honda highlight this week. A greater focus on fuel management is also likely to trigger greater interest in technology to manage drivers. However, what is clear is that while the year ahead maybe new, there is little new in any of the predictions
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